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next 3 months: Acharya
IBC shouldn’t have been suspended for a yr as it’ll delay debt resolution, he said
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The former deputy governor of RBI also said entrepreneurs who have been impacted by the 
covid-19 pandemic require long-term financing as they are in a fog of uncertainty. MINT
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T he government must look to
reopen the insolvency and bank-
ruptcy courts within the next three
months to help fresh bankruptcy
cases during the pandemic, said

Viral Acharya, former deputy governor of the
Reserve Bank of India (RBI). The Insolvency
and Bankruptcy Code (IBC) should not have
been suspended for one year as it will delay
the resolution of debt, Acharya said at the
Entrepreneur Awards event on Wednesday.

“I’m personally not in favour of suspension
of the bankruptcy code for fresh bankrupt-
cies. It’s too long. At best it could have been
three months. Maybe push it a bit further. But
firms have to restructure debt. If debt restruc-
turing does not take place, there is no possi-
bility of resolving debt. I see this as a potential
problem for cleaning up of old sectors and
also financial restructuring of those that have
got into trouble. We should consider reopen-
ing of bankruptcy in the next three months,”
he said.

Entrepreneurs who have been impacted by
the covid-19 pandemic require long-term
financing as they are in a fog of uncertainty,
said Acharya. This will happen once banks are
better capitalized to absorb losses, he con-
tended.

“Banks need to be well capital-
ized. They need to have capital on
the balance sheet to absorb losses.
What has happened in the country
is that large number of banks over
the past decade have been fighting
the legacy problem.”

“That has prevented them from
having the right risk-return atti-
tude to newer loans to potentially healthy
ideas. The banking sector and the non-bank-
ing financial company sector should be in
great shape,” he added.

In his interview to The Economic Times on
Wednesday, Acharya raised concerns over

how the IBC is not producing resolutions in
a timely manner. RBI should use the Finan-
cial Stability Report’s stress test to recapitalize
the banking system, he suggested.

Cash flow credit should be made available
to all individuals and getting a credit score
should be as easy as getting an “Amazon score

of a book”, Acharya remarked. Sachetising
finance or making available small financial
products could also help further financial
inclusion, he said.

“The financial services provider must
reduce the size of packaging and rethink the

formula itself. What is the point of a one year
loan repaid in monthly instalments when the
micro entrepreneur earns when the invest-
ment comes to fruition or a farmer earns only
once the harvest is done. Making cash flow
credit available to every Indian could be a
solution to the problem of financial inclu-

sion.” 
The central bank can help

sachetisation happen through the
creation of public credit registry
(PCR) and account aggregator, he
said. The PCR aims to be a compre-
hensive database of information
for all credit relationships in the
country, from the point of origina-

tion of credit to its termination (repayments,
restructuring, default, resolution and so on).
The account aggregator, on the other hand,
allows users to demand their data from finan-
cial services providers in real time, in a
machine-readable format.
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W hen Manu Sharma, group vice-president,
Reliance Brands, spoke to Mint last
month, he took pains to explain how the

company, which has brought premium and luxury
brands to India, was reaching out to customers. “Dis-
tance selling” was the new mantra for its portfolio of
fashion and lifestyle brands such as Diesel, Gas,
Jimmy Choo, Kate Spade and Steve Madden. It
meant reaching out to its wealthy customers via calls
over Zoom, Microsoft Teams and WhatsApp, offer-
ing video tours of the stores and new ranges, closing
deals and getting the products delivered home.

Among the affluent, whose incomes have not
been impacted by the pandemic, Reliance Brands
billed more than 3,000 customers for bags, shoes,
children’s wear, jewellery and casual wear between
May and June.

Even Titan Co.’s jewellery division chief executive
officer Ajoy Chawla spoke of closing transactions
with 2,000 customers of Tanishq via video calls.
However, most Tanishq shoppers preferred to pick
their jewellery on their own from the stores. Chawla
said customer behaviour is unlikely to return to pre-
covid-19 days in a hurry.

India has a historical context to selling luxury.
Traditionally, it was customary for merchants to visit
the rich, the aristocrats and the noble with their
wares. “Street bazaars were the norm for the general
populace, while the rich were always serviced at
home,” said Abhay Gupta, founder and chief execu-
tive, Luxury Connect and Luxury Connect Business
School. Some modern-day luxury retailers, too,
adopted similar methods for their ultra-premium
clients. But the pandemic has ensured this becomes
a standard practice across brands as the fear of step-
ping out and contracting the disease looms.

With phased unlocking of the country, brands
have been quick to innovate. To access customers
reluctant to visit stores, they have resorted to various
formats. Some have created digital e-stores, yet oth-
ers carry goods to client sites for a display and sell
set-up. “Mass-market brands have also created
‘mobile stores’—a concept adopted from ‘food
trucks’. It is now not unusual to see mini stores cre-
ated inside well-decorated trucks or buses parked in
residential areas on specified days,” Gupta said.

To reassure anxious consumers, Farah Malik
Bhanji, chief executive and managing director of
footwear retailer Metro Brands Ltd, has introduced
home-visit and drive-through services—the latter
being the domain of food companies so far. The ser-
vice is available at all its stores that are not in contain-
ment zones. In drive-through, customers can either
drive to Metro stores and share their requirements
or call in advance and have their footwear and acces-
sories delivered to their parked cars.

At fast-food chain McDonald’s, Saurabh Kalra
explained the thinking behind launching the new
on-the-go service at almost all its outlets that are
operational. Kalra, director, strategy and operations,
McDonald’s India West and South, said after lock-
downs were eased, its 60 drive-through restaurants
were the fastest to see sales recovery. “They gave
very strong indicators that this is a new stage availa-
ble to us to play on,” he said. 

Globally, McDonald’s thrives on its drive-through
outlets. In India, people prefer to get down and sit in
a restaurant to eat. “That’s also because here eating
out is not a daily affair,” Kalra said. But covid has
changed that. The company devised a plan to con-
vert even its non-drive-through outlets into drive-
throughs by serving customers in their parked cars
if they opted for the On-the-Go feature on its McDe-
livery app.

Now, instead of looking
for a McDonald’s drive-
through restaurant, cus-
tomers can drive to any
store in close proximity
and be served in their
cars.

With little additional
cost, the company has
been able to scale up its

business and Kalra thinks that some of these new
practices will outlast covid. For instance, customers
in cities with long commutes could continue availing
the new service. The pandemic is likely to change
some consumer habits for good. “Convenience,
comfort, security and privacy are becoming the new
foundational norms for any relationship. The trend
is likely to continue and evolve further,” Gupta
observed.

Has covid-19 pushed companies to pamper the
reluctant customer? Kalra doesn’t agree: “Busi-
nesses exist to solve a problem from a consumer
standpoint. Whenever there’s disruption, busi-
nesses shift to offer added value to the consumer.
And they appreciate by giving us more business. It
augurs well for the long-term health of the brand.”

Shuchi Bansal is Mint’s media, marketing and
advertising editor. Ordinary Post will look at pressing
issues related to all three. Or just fun stuff.
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DELHI JAL BOARD, GOVT. OF NCT OF DELHI
OFFICE OF THE EE (PLANNING) WATER-II
401, VARUNALAYA PHASE-I, JHANDEWALAN

KAROL BAGH, NEW DELHI-110005
Phone: 011-23678380-82, Extn 206

PRESS Tender Notice No.: 01/Plg-W-II/2020-21
Name of Work Tender Amount/

Earnest Money/Tender Fee
Date of release of Tender in

e-procurement system/ID No.
Last date/time of receipt of

tender through e-procurement
system

Engagement of 3rd Party Inspection
Agency for DJB works over 1 crore
for a period of 5 years

Item Rate/
Rs. 10 Lakh/
Rs. 1500/-

28.07.2020/
2020_DJB_193066_1

18.08.2020
upto 3.00 pm

Further details in this regard can be seen at website https://govtprocurement.delhi.gov.in

ISSUED BY P.R.O. (WATER) Sd/-
Advt. No. J.S.V. 117/2020-21 Executive Engineer (PLG.) W-II
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10Ÿß¸ ÁŒÀ‹Ë, ’Î„US¬ÁÃflÊ⁄UU, xÆ ¡È‹Êß¸, wÆwÆ S¬Ê≈˜U‚¸/∑§Ê⁄UÊ’Ê⁄U
‹Ë¡¢«˜‚ ‡ÊÃ⁄¢¡ ◊¢ •ÊŸ¢Œ ∑UUUUË ‚ÊÃflË¢ „Ê⁄

øãŸß¸– ¬Ífl¸ Áfl‡fl øÒ¢Á¬ÿŸ Áfl‡flŸÊÕŸ •ÊŸ¢Œ ∑UUUUÊ vzÆÆÆ «ÊÚ‹⁄ ßŸÊ◊Ë
‹Ë¡¢«˜‚ •Ê»UUUU ø‚ •ÊŸ‹ÊßŸ ≈ÍŸÊ¸◊¢≈ ∑UUUU •ÊΔfl¢ ŒÊÒ⁄ ◊¢ ŒÈÁŸÿÊ ∑UUUU
ÃË‚⁄ Ÿ¢’⁄ ∑UUUU Áπ‹Ê«∏Ë Á«¢ª Á‹⁄Ÿ ∑UUUU Áπ‹Ê»UUUU Æ.z-w.z ‚ Á‡Ê∑UUUUSÃ
∑UUUUÊ ‚Ê◊ŸÊ ∑UUUU⁄ŸÊ ¬«∏Ê ¡Ê ≈ÍŸÊ¸◊¢≈ ◊¢ ©Ÿ∑UUUUË ‚ÊÃflË¢ „Ê⁄ „Ò– Á¬¿‹
◊È∑UUUUÊ’‹ ◊¢ ‹ªÊÃÊ⁄ ¿„ „Ê⁄ ∑UUUU ∑˝UUUU◊ ∑UUUUÊ ÃÊ«∏Ÿ flÊ‹ •ÊŸ¢Œ Ÿ ◊¢ª‹flÊ⁄
Œ⁄ ⁄ÊÃ øËŸ ∑UUUU Áπ‹Ê«∏Ë ∑UUUU Áπ‹Ê»UUUU ¬„‹Ë ’Ê¡Ë Á‚»¸UUUU ww øÊ‹ ◊¢
ª¢flÊ ŒË– ŒÍ‚⁄Ë ’Ê¡Ë y| øÊ‹ ∑UUUU ’ÊŒ «˝ÊÚ ⁄„Ë Á¡‚∑UUUU ’ÊŒ Á‹⁄Ÿ Ÿ
ÃË‚⁄Ë ’Ê¡Ë ◊¢ ∑UUUUÊ‹ ◊Ê„⁄Ê¢ ‚ π‹Ã „È∞ yv øÊ‹ ◊¢ ¡ËÃ Œ¡¸
∑UUUU⁄∑UUUU ◊È∑UUUUÊ’‹Ê •¬Ÿ ŸÊ◊ Á∑UUUUÿÊ– •ÊŸ¢Œ •¢∑UUUU ÃÊÁ‹∑UUUUÊ ◊¢ ¿„ •¢∑UUUU
¡È≈Ê∑UUUU⁄ Á‹⁄Ÿ •ÊÒ⁄ ¬Ë≈⁄ ‹∑UUUUÊ ∑UUUU ‚ÊÕ •¢ÁÃ◊ SÕÊŸ ¬⁄ „Ò¢– zÆ
‚Ê‹ ∑UUUU •ÊŸ¢Œ ŸÊÒfl¢ •ÊÒ⁄ •¢ÁÃ◊ ŒÊÒ⁄ ◊¢ flÒÁ‚‹ ßflÊŸøÈ∑UUUU ∑UUUU
Áπ‹Ê»UUUU π‹¢ª– ŒÈÁŸÿÊ ∑UUUU Ÿ¢’⁄ ∞∑UUUU Áπ‹Ê«∏Ë ◊ÒÇŸ‚ ∑UUUUÊ‹¸‚Ÿ Ÿ
MUUUU‚ ∑UUUU ßÿÊŸ Ÿ¬Ê◊ÁŸÿÊøË ∑UUUUÊ ¬¿Ê«∏Ê– ÁŸÿÁ◊Ã ◊È∑UUUUÊ’‹Ê «˛UÊ ⁄„Ÿ
∑UUUU ’ÊŒ ≈Êß¸’˝∑UUUU⁄ ÷Ë ’⁄Ê’⁄Ë ¬⁄ ¿Í≈Ê ‹Á∑UUUUŸ ŸÊÚfl¸ ∑UUUU Áπ‹Ê«∏Ë Ÿ ∑UUUUÊ‹
◊Ê„⁄Ê¢ ∑UUUU ‚ÊÕ π‹Ÿ ∑UUUU ∑UUUUÊ⁄áÊ ¡ËÃ Œ¡¸ ∑UUUUË–

¬Ífl¸ ‚ÊßÁ∑UUUUÁ‹S≈ ÿÊ„UÊŸ ‹ËŸ„Ê≈¸ ¬˝ÁÃ’¢ÁœÃ
Áfl∞ŸÊ– ÃËŸ ’Ê⁄ ∑UUUU •Ê‹¢Á¬∑UUUU ‚ÊßÁ∑UUUUÁ‹S≈ ÿÊ„ÊŸ ‹ËŸ„Ê≈¸ ∑UUUUÊ •¬Ÿ ’≈
∑UUUUÊ ªÒ⁄∑UUUUÊŸÍŸË ‡ÊÁÄÃflœ¸∑UUUU ¬ŒÊÕ¸ ◊È„ÒÿÊ ∑UUUU⁄ÊŸ ∑UUUU Á‹∞ vÆ ‚Ê‹ ∑UUUU Á‹∞
¬˝ÁÃ’¢ÁœÃ Á∑UUUUÿÊ ªÿÊ „Ò– ‹ËŸ„Ê≈¸ ∑UUUUÊ ’≈Ê ¬‡Êfl⁄ ≈˛ÊÿÕ‹Ë≈ „Ò– •ÊÁS≈˛ÿÊ

∑UUUUË «ÊÁ¬¢ª ⁄ÊœË ÁflÁœ ‚Á◊ÁÃ Ÿ ◊¢ª‹flÊ⁄ ∑UUUUÊ ∑UUUU„Ê Á∑UUUU {Æ ‚Ê‹ ∑UUUU
‹ËŸ„Ê≈¸ Ÿ •¬Ÿ ’≈ ∑UUUUÊ ÁŒ‚¢’⁄ wÆv} ‚ ◊Êø¸ wÆv~ ∑UUUU ’Ëø ß¸¬Ë•Ê,
¡ŸÊ≈˛Ê¬ËŸ •ÊÒ⁄ ≈S≈ÊS≈⁄ÊŸ ◊È„ÒÿÊ ∑UUUU⁄Ê∞– ‚Á◊ÁÃ Ÿ ‚ÊÕ „Ë ∑UUUU„Ê Á∑UUUU

‹ËŸ„Ê≈¸ Ÿ •¬Ÿ ’≈ ∑UUUUÊ «ÊÁ¬¢ª ∑UUUU Á‹∞ ¬˝Êà‚ÊÁ„Ã Á∑UUUUÿÊ, ÁŸŒ¸‡Ê ÁŒ∞ •ÊÒ⁄
‚◊Õ¸Ÿ Á∑UUUUÿÊ– ‹ËŸ„Ê≈¸ ∑UUUUÊ ’≈Ê ç‹ÊÁ⁄ÿŸ ŒÊ ’Ê⁄ ∑UUUUÊ •ÊÁS≈˛ÿÊß¸ ⁄Êc≈˛Ëÿ

≈˛ÊÿÕ‹Ÿ øÒ¢Á¬ÿŸ „Ò •ÊÒ⁄ ©‚ «ÊÁ¬¢ª ∑UUUU⁄Ã „È∞ ¬∑UUUU«∏Ê ªÿÊ ÕÊ •ÊÒ⁄ wÆv~
◊¢ •SÕÊß¸ ÃÊÒ⁄ ¬⁄ ÁŸ‹¢Á’Ã Á∑UUUUÿÊ ªÿÊ– ’ÊŒ ◊¢ ©‚ ¬⁄ øÊ⁄ ‚Ê‹ ∑UUUUÊ

¬˝ÁÃ’¢œ ‹ªÊÿÊ ªÿÊ–

◊Ê„Ÿ ’ÊªÊŸ ∑UUUUÊ ŸÊ◊ ŸÒS«∑UUUU Á’‹’Ê«¸ ¬⁄
∑UUUUÊ‹∑UUUUÊÃÊ– ÷Ê⁄Ã ∑UUUUÊ ¬˝ÊøËŸ »UUUUÈ≈’ÊÚ‹ Ä‹’ ◊Ê„Ÿ ’ÊªÊŸ ’ÈœflÊ⁄ ∑UUUUÊ
ŒÈÁŸÿÊ ÷⁄ ◊¢ ¿Ê ªÿÊ ¡’ fl„ ãÿÍÿÊ∑¸UUUU ∑UUUU ≈Êßê‚ SÄflUÊÿ⁄ ¬⁄ ŸÒS«∑UUUU
Á’‹’Ê«¸ ¬⁄ •ÊŸ flÊ‹Ê Œ‡Ê ∑UUUUÊ ¬„‹Ê Ä‹’ ’ŸÊ– ÿ„ ◊Ê„Ÿ ’ÊªÊŸ

ÁŒfl‚ ∑UUUU ◊ÊÒ∑UUUU ¬⁄ „È•Ê ¡Ê „⁄ ‚Ê‹ w~ ¡È‹Êß¸ ∑UUUUÊ ≈Ë◊ ∑UUUUË v~vv ◊¢ ß¸S≈
ÿÊ∑¸UUUU‡Ê⁄ ⁄¡Ë◊¢≈ ∑UUUUÊ „⁄Ê∑UUUU⁄ ◊‡Ê„Í⁄ •Êß¸∞»UUUU∞ ‡ÊËÀ« ÁπÃÊ’Ë ¡ËÃ ∑UUUUÊ ¡‡Ÿ
◊ŸÊŸ ∑UUUU Á‹∞ ◊ŸÊÿÊ ¡ÊÃÊ „Ò– ß‚ Ã⁄„ ◊Ê„Ÿ ’ÊªÊŸ w-v ‚ Á◊‹Ë ¡ËÃ
‚ ≈ÍŸÊ¸◊¢≈ ◊¢ Á’˝Á≈‡Ê Œ’Œ’ ∑UUUUÊ πà◊ ∑UUUU⁄Ÿ flÊ‹Ê ¬„‹Ê ÷Ê⁄ÃËÿ Ä‹’ ’Ÿ
ªÿÊ ÕÊ– fl·¸ v}}~ ◊¢ SÕÊÁ¬Ã vxv ‚Ê‹ ¬È⁄ÊŸ Ä‹’ ∑UUUU ŒÈÁŸÿÊ ÷⁄ ◊¢

‚◊Õ¸∑UUUUÊ¢ ∑UUUUË ∑UUUUÊß¸ ∑UUUU◊Ë Ÿ„Ë¢ „Ò ‹Á∑UUUUŸ •◊Á⁄∑UUUUË S≈ÊÚ∑UUUU ∞Ä‚ø¢¡ ∑UUUUÊ ß‚∑UUUU
¬˝ÃË∑UUUU Áøã„ •ÊÒ⁄ ß‚∑UUUU ⁄¢ªÊ¢ ∑UUUUÊ •¬Ÿ Á’‹’Ê«¸ ¬⁄ ‹ªÊŸÊ ∑UUUUÊ»UUUUË Áfl‡Ê·

◊„àfl ⁄πÃÊ „Ò–

»UUUUË»UUUUÊ Ÿ flÊÿ⁄‚ ⁄Ê„Ã ÿÊ¡ŸÊ ∑UUUÊ ◊¢¡Í⁄Ë ŒË
ÖÿÍÁ⁄π– »UUUUË»UUUUÊ Ÿ ∑UUUUÊ⁄ÊŸÊ flÊÿ⁄‚ ⁄Ê„Ã ∑UUUU Á‹∞ ∞∑UUUU ÿÊ¡ŸÊ ∑UUUUÊ ◊¢¡Í⁄Ë ŒË
„Ò Á¡‚‚ ŒÈÁŸÿÊ ÷⁄ ◊¢ »UUUUÈ≈’ÊÚ‹ ‚◊ÈŒÊÿ •ÊÒ⁄ ⁄Êc≈˛Ëÿ ‚¢ÉÊÊ¢ ∑UUUUÊ v.z •⁄’
«ÊÚ‹⁄ ∑UUUUË ⁄ÊÁ‡Ê ©¬‹éœ „ÊªË– •¢Ã⁄⁄Êc≈˛Ëÿ »UUUUÈ≈’ÊÚ‹ ◊„Ê‚¢ÉÊ (»UUUUË»UUUUÊ)
∑UUUU ‚÷Ë wvv ‚ŒSÿ ‚¢ÉÊÊ¢ ∑UUUUÊ »UUUUÈ≈’ÊÚ‹ ∑UUUUÊ ’øÊŸ •ÊÒ⁄ ’„Ê‹ ∑UUUU⁄Ÿ ∑UUUU
Á‹∞ vÆ ‹Êπ «ÊÚ‹⁄ ∑UUUUÊ •ŸÈŒÊŸ Á◊‹ªÊ •ÊÒ⁄ fl zÆ ‹Êπ «ÊÚ‹⁄ Ã∑UUUU
éÿÊ¡ ◊ÈÄÃ ´UUUUáÊ ÷Ë ‹ ‚∑UUUUÃ „Ò¢– ¬˝àÿ∑UUUU ‚ŒSÿ ‚¢ÉÊ ∑UUUUÊ ÿÊ¡ŸÊ ∑UUUU
ÃË‚⁄ ø⁄áÊ ∑UUUU ŒÊÒ⁄ÊŸ ◊Á„‹Ê »UUUUÈ≈’ÊÚ‹ ∑UUUU Á‹∞ zÆÆ,ÆÆÆ «ÊÚ‹⁄ ∑UUUUÊ
•ÁÃÁ⁄ÄÃ •ŸÈŒÊŸ ÷Ë Á◊‹ªÊ– ß‚ ÿÊ¡ŸÊ ∑UUUUÊ ◊∑UUUU‚Œ ¬ÈL§U· •ÊÒ⁄

◊Á„‹Ê ¬‡Êfl⁄ »UUUUÈ≈’ÊÚ‹ ÃÕÊ ÿÈflÊ •ÊÒ⁄ ¡◊ËŸË SÃ⁄ ∑UUUUË »UUUUÈ≈’ÊÚ‹ ∑UUUUÊ
•ŸÈŒÊŸ •ÊÒ⁄ ´UUUUáÊ ∑UUUU ¡Á⁄∞ ◊ŒŒ ◊È„ÒÿÊ ∑UUUU⁄ÊŸÊ „Ò– ¿„ »UUUUÈ≈’ÊÚ‹ ¬Á⁄‚¢ÉÊÊ¢

◊¢ ‚ ¬˝à∞∑UUUU ∑UUUUÊ ÷Ë wÆ ‹Êπ «ÊÚ‹⁄ ∑UUUUÊ •ŸÈŒÊŸ Á◊‹ªÊ– »UUUUË»UUUUÊ ∑UUUUÊ
©ê◊ËŒ „Ò Á∑UUUU ÿ„ ⁄ÊÁ‡Ê ¡Ÿfl⁄Ë wÆwv ‚ ©¬‹éœ „Ê ¡Ê∞ªË– 

÷Ê·Ê– ◊È¢’ß¸

¬Ífl¸ ÷Ê⁄ÃËÿ ‚‹Ê◊Ë ’À‹’Ê¡ ªÊÒÃ◊
ª¢÷Ë⁄ ∑UUUUÊ ◊ÊŸŸÊ „Ò Á∑UUUU Áfl⁄Ê≈
∑UUUUÊ„‹Ë ∑UUUUË •ªÈ•Êß¸ flÊ‹Ë ≈Ë◊ ∑UUUU
¬Ê‚ •ÊS≈˛Á‹ÿÊß¸ ’À‹’Ê¡Ë ∑˝UUUU◊
∑UUUUÊ äflSÃ ∑UUUU⁄Ÿ ∑UUUU Á‹∞ ‡ÊÊŸŒÊ⁄
ª¢Œ’Ê¡Ë •Ê∑˝UUUU◊áÊ ◊ÊÒ¡ÍŒ „Ò Á¡‚◊¢
fl S≈Ëfl ÁS◊Õ •ÊÒ⁄ «Áfl« flÊŸ¸⁄ ∑UUUUÊ
÷Ë ’«∏Ë ¬Ê⁄Ë π‹Ÿ ‚ ⁄Ê∑UUUUŸ ◊¢
‚◊Õ¸ „Ò¢– ÷Ê⁄Ã ∑UUU U Á¬¿‹
•ÊS≈˛Á‹ÿÊß¸ ŒÊÒ⁄ ∑UUUU ŒÊÒ⁄ÊŸ ÁS◊Õ
•ÊÒ⁄ flÊŸ¸⁄ ¬⁄ ŒÁˇÊáÊ •»˝UUUUË∑UUUUÊ ∑UUUU
Áπ‹Ê»UUUU üÊÎ¢π‹Ê ◊¢ ª¢Œ ‚ ¿«∏¿Ê«∏
∑UUUU⁄Ÿ ∑UUUU ∑UUUUÊ⁄áÊ ¬˝ÁÃ’¢œ ‹ªÊ „È•Ê
ÕÊ– ÷Ê⁄ÃËÿ ≈Ë◊ Ÿfl¢’⁄ ◊¢ øÊ⁄ ≈S≈
◊ÒøÊ¢ ∑UUUUË üÊÎ¢π‹Ê π‹Ÿ ∑UUUU Á‹∞
•ÊS≈˛Á‹ÿÊ ∑UUUUÊ ŒÊÒ⁄Ê ∑UUUU⁄ªË– ª¢÷Ë⁄ Ÿ
∑UUUU„Ê Á∑§ ÷Ê⁄Ã ∑UUUU ¬Ê‚ «Áfl« flÊŸ¸⁄
•ÊÒ⁄ S≈Ëfl ÁS◊Õ ‚Á„Ã •ÊS≈˛Á‹ÿÊß¸
’À‹’Ê¡Ë ‹ÊßŸ•¬ ∑UUUUÊ äflSÃ ∑UUUU⁄Ÿ

∑UUUU Á‹∞ ª¢Œ’Ê¡Ë •Ê∑˝UUUU◊áÊ ◊ÊÒ¡ÍŒ „Ò
‹Á∑UUUUŸ „Ê¢, ÿ„ Á¬¿‹Ë ’Ê⁄ ∑UUUU ŒÊÒ⁄ ‚
•‹ª øÈŸÊÒÃË „ÊªË– ©ã„Ê¢Ÿ ∑UUUU„Ê Á∑§
ß‚Á‹∞ •Ê¬ øÊ„Êª Á∑UUUU Áfl⁄Ê≈
∑UUUUÊ„‹Ë •¬Ÿ ª¢Œ’Ê¡Ê¢ ∑UUUUÊ ÷Ë
’„Ã⁄ËŸ Ã⁄„ ‚ ÃÒÿÊ⁄ ∑UUUU⁄¢ ÄÿÊ¢Á∑UUUU
ª¢Œ’Ê¡ „Ë „Ò¢ ¡Ê •Ê¬∑UUUUÊ ≈S≈ ◊ÒøÊ¢
◊¢ ¡ËÃ ÁŒ‹ÊÃ „Ò¢–  Á¬¿‹Ë ’Ê⁄
wÆv}-v~ ◊¢ ÷Ê⁄Ã Ÿ •ÊS≈˛Á‹ÿÊ ◊¢
¬„‹Ë ≈S≈ üÊÎ¢π‹Ê •¬Ÿ ŸÊ◊ ∑UUUUË ÕË
‹Á∑UUUUŸ Ã’ •ÊS≈˛Á‹ÿÊß¸ ≈Ë◊ ◊¢
ÁS◊Õ •ÊÒ⁄ flÊŸ¸⁄ ‡ÊÊÁ◊‹ Ÿ„Ë¢ Õ–
÷Ê⁄Ã ∑UUUUË wÆÆ| ≈Ë-wÆ Áfl‡fl ∑UUUU¬
•ÊÒ⁄ wÆvv flŸ« Áfl‡fl ∑UUUU¬ ≈Ë◊ ∑UUUUÊ
Á„S‚Ê ⁄„ øÈ∑UUUU ª¢÷Ë⁄ Ÿ ∑UUUU„Ê Á∑UUUU ß‚
’Ê⁄ ◊„◊ÊŸ ≈Ë◊ ∑UUUU Á‹∞ øÈŸÊÒÃË
•‹ª „ÊªË–
flÊÄ‚ ß¢Ç‹Ò¢« ∑UUUÊ
ªÈ◊ŸÊ◊ ŸÊÿ∑UUUU— S≈Ëfl≈¸ 
◊ÒŸøS≈⁄– ¬Ífl¸ ∑UUUUåÃÊŸ ∞‹∑UUUU S≈Ëfl≈¸
∑UUUUÊ ◊ÊŸŸÊ „Ò Á∑UUUU Ã¡ ª¢Œ’Ê¡ Á∑˝UUUU‚
flÊÄ‚ ß¢Ç‹Ò¢« ∑UUUU ªÈ◊ŸÊ◊ ŸÊÿ∑UUUU „Ò¢ ¡Ê
•¬ŸÊ ∑UUUUÊ◊ øÈ¬øÊ¬ ∑UUUU⁄Ã „Ò¢ ¡’Á∑UUUU
S≈È•≈¸ ’˝ÊÚ«, ¡ê‚ ∞¢«⁄‚Ÿ •ÊÒ⁄
¡Ê»˝UUUUÊ •Êø¸⁄ ¡Ò‚ ª¢Œ’Ê¡ ‚ÈÁπ¸ÿÊ¢ ◊¢
¿Ê∞ ⁄„Ã „Ò¢– flÊÄ‚ Ÿ flS≈ß¢«Ë¡ ∑UUUU
Áπ‹Ê»UUUU ÃË‚⁄ •ÊÒ⁄ •¢ÁÃ◊ Á∑˝UUUU∑UUUU≈
≈S≈ ∑UUUUË ŒÍ‚⁄Ë ¬Ê⁄Ë ◊¢ ¬Ê¢ø Áfl∑UUUU≈
ø≈∑UUUUÊ∞ Á¡‚‚ ◊„◊ÊŸ ≈Ë◊ ŒÍ‚⁄Ë
¬Ê⁄Ë ◊¢ vw~ ⁄Ÿ ¬⁄ Á‚◊≈ ªß¸–

ÖæÚÌ ·ðUUUU  Âæâ àææÙÎæÚ
»ð¢ÎÕæÁè ¥æ·ýUUUU×‡æÑ »¢ÖèÚ

÷Ê·Ê– Ÿß¸ ÁŒÀ‹Ë 

ß¢Á«ÿŸ ¬˝ËÁ◊ÿ⁄ ‹Ëª (•Êß¸¬Ë∞‹) ◊¢ «ÊÁ¬¢ª ÁŸÿ¢òÊáÊ ∑UUUUÊ Á¡ê◊Ê ‚¢÷Ê‹
⁄„Ë ⁄Êc≈˛Ëÿ «ÊÁ¬¢ª ⁄ÊœË ∞¡¢‚Ë (ŸÊ«Ê) ∑UUUUÊ ‚¢ÿÈÄÃ •⁄’ •◊Ë⁄ÊÃ (ÿÍ∞ß¸)
◊¢ „ÊŸ flÊ‹ ß‚ ≈Ë-wÆ ≈ÍŸÊ¸◊¢≈ ◊¢ Áπ‹ÊÁ«∏ÿÊ¢ ∑UUUU Ÿ◊ÍŸ ∞∑UUUUÁòÊÃ ∑UUUU⁄Ÿ ∑UUUU
∑UUUUÊ◊ ∑UUUUÊ •Ê©≈‚Ê‚¸ ∑UUUU⁄ÊŸÊ ¬«∏ ‚∑UUUUÃÊ „Ò ÄÿÊ¢Á∑UUUU ß‚∑UUUU Á‹∞ ©‚ ∑UUUUÊ»UUUUË
πøÊ¸ ∑UUUU⁄ŸÊ ¬«∏ªÊ– ŸÊ«Ê ∑UUUU Á‹∞ •ª‹Ê ’„Ã⁄ËŸ Áfl∑UUUUÀ¬ „ÊªÊ Á∑UUUU fl„
ÿÍ∞ß¸ ∑UUUUË ⁄Êc≈˛Ëÿ «ÊÁ¬¢ª ⁄ÊœË ‚¢SÕÊ (∞Ÿ∞«Ë•Ê) ∑UUUUË ‚flÊ∞¢ ‹ ÿÊ Á»UUUU⁄
SflË«Ÿ ∑UUUU •¢Ã⁄⁄Êc≈˛Ëÿ «Ê¬ ¬⁄ËˇÊáÊ ∞fl¢ ¬˝’¢œŸ (•Êß¸«Ë≈Ë∞◊) ‚ ‚¢¬∑¸UUUU
∑UUUU⁄ Á¡‚Ÿ •Êß¸¬Ë∞‹ ∑UUUU Á¬¿‹ vw ‚òÊ ∑UUUU Á‹∞ Ÿ◊ÍŸ ∞∑UUUUÁòÊÃ ∑UUUU⁄Ÿ •ÊÒ⁄
¬⁄ËˇÊáÊ ∑UUUUÊ ∑UUUUÊ◊ Á∑UUUUÿÊ „Ò– ’Ë‚Ë‚Ë•Êß¸ wÆv~ ∑UUUUË ÃË‚⁄Ë ÁÃ◊Ê„Ë ‚ ŸÊ«Ê
∑UUUU •¢Ãª¸Ã •ÊÿÊ ÕÊ Á¡‚‚ ∞¡¢‚Ë ∑UUUUÊ ß‚ ‚Ê‹ ¬„‹Ë ’Ê⁄ •Êß¸¬Ë∞‹ ◊¢
Ÿ◊ÍŸ ∞∑UUUUÁòÊÃ ∑UUUU⁄Ÿ ∑UUUUÊ ∑UUUUÊ◊ ∑UUUU⁄ŸÊ „ÊªÊ ¡Ê v~ Á‚Ã¢’⁄ ‚ •ÊΔ Ÿfl¢’⁄ Ã∑UUUU
π‹Ê ¡Ê∞ªÊ– ∑UUUUÊÁfl«-v~ ◊„Ê◊Ê⁄Ë ∑UUUU ∑UUUUÊ⁄áÊ ’Ë‚Ë‚Ë•Êß¸ ∑UUUUÊ ≈ÍŸÊ¸◊¢≈ ∑UUUUÊ
ÿÍ∞ß¸ ◊¢ ∑UUUU⁄ÊŸ ∑UUUU Á‹∞ ’Êäÿ „ÊŸÊ ¬«∏Ê, „Ê‹Ê¢Á∑UUUU ©‚ •÷Ë Ã∑UUUU ªÎ„ ◊¢òÊÊ‹ÿ
‚ •¢ÁÃ◊ ◊¢¡Í⁄Ë Ÿ„Ë¢ Á◊‹Ë „Ò– 

•Êß¸¬Ë∞‹ ◊¢ Ÿ◊ÍŸ ∞∑UUUÁòÊÃ
∑UUU⁄Ÿ ∑UUUUÊ ∑UUUUÊ◊ •Ê©≈‚Ê‚¸
∑UUUU⁄ ‚∑UUUUÃÊ „Ò ŸÊ«Ê

‚¢flÊŒŒÊÃÊ– Ÿß¸ ÁŒÀ‹Ë

’„È¬ˇÊËÿ ÁflûÊ¬Ê·áÊ ∞¡¢‚Ë ∞Á‡ÊÿÊß¸
Áfl∑UUUUÊ‚ ’Ò¢∑UUUU (∞«Ë’Ë) Ÿ ’ÈœflÊ⁄ ∑UUUUÊ
∑UUUU„Ê Á∑UUUU ©‚Ÿ ÷Ê⁄Ã ∑UUUUÊ ∑UUUUÊÁfl«- v~
◊„Ê◊Ê⁄Ë ∑UUUUÊ ◊È∑UUUUÊ’‹Ê ∑UUUU⁄Ÿ ∑UUUU Á‹∞
‚⁄∑UUUUÊ⁄ ∑UUUUË •Ê¬ÊÃ ¬„‹ ∑UUUUÊ ‚◊Õ¸Ÿ
∑UUUU⁄Ÿ ∑UUUU Ã„Ã xÆ ‹Êπ «Ê‹⁄
(∑UUUU⁄Ë’ ww ∑UUUU⁄Ê«∏ LUUU¬ÿ) ∑UUUUÊ •ŸÈŒÊŸ
ŒŸ ∑UUUUÊ ◊¢¡Í⁄Ë ŒË „Ò–

ÿ„ •ŸÈŒÊŸ ∞«Ë’Ë •¬Ÿ
∞Á‡ÊÿÊ ¬˝‡ÊÊ¢Ã •Ê¬ŒÊ ¬˝ÁÃÁ∑˝UUUUÿÊ ∑UUUUÊ·
‚ ©¬‹éœ ∑UUUU⁄Ê∞ªÊ– ∞«Ë’Ë mÊ⁄Ê
¡Ê⁄Ë ∞∑UUUU flÄÃ√ÿ ◊¢ ∑UUUU„Ê ªÿÊ „Ò Á∑UUUU
ß‚ •ŸÈŒÊŸ ⁄ÊÁ‡Ê ∑UUUUÊ ßSÃ◊Ê‹
∑UUUUÊÁfl«- v~ ∑UUUU Áπ‹Ê»UUUU ÷Ê⁄Ã ∑UUUUË
‹«∏Êß¸ ∑UUUUÊ •ÊÒ⁄ ◊¡’ÍÃË ŒŸ ∑UUUU Á‹∞
Õ◊¸‹ S∑UUUUŸ⁄ •ÊÒ⁄ •ãÿ •Êfl‡ÿ∑UUUU
©¬÷ÊÄÃÊ flSÃÈ•Ê¢ ∑UUUUË π⁄ËŒ ◊¢ Á∑UUUUÿÊ
¡Ê∞ªÊ– ÿ„ •ŸÈŒÊŸ ¡Ê¬ÊŸ ‚⁄∑UUUUÊ⁄
mÊ⁄Ê ÁflûÊ¬ÊÁ·Ã „Ò– 

◊ÊLUUUÁÃ ∑UUUUÊ v| ‚Ê‹ ’ÊŒ
¬„‹Ë ÁÃ◊Ê„Ë ◊¢ w{}
∑UUUU⁄Ê«∏ ∑UUUUÊ ‡ÊÈh ÉÊÊ≈Ê
Ÿß¸ ÁŒÀ‹Ë– Œ‡Ê ∑UUUUË ‚’‚ ’«∏Ë ∑UUUUÊ⁄
ÁflÁŸ◊Ê¸ÃÊ ∑UUUU¢¬ŸË ◊ÊLUUUÁÃ ‚È¡Í∑UUUUË
ß¢Á«ÿÊ (∞◊∞‚•Êß¸) Ÿ ’ÈœflÊ⁄ ∑UUUUÊ
∑UUUU„Ê Á∑UUUU ©‚ øÊ‹Í ÁflûÊ fl·¸ ∑UUUUË
¬„‹Ë ÁÃ◊Ê„Ë (•¬˝Ò‹-¡ÍŸ) ◊¢
w{}.x ∑UUUU⁄Ê«∏ LUUU¬ÿ ∑UUUUÊ ∞∑UUUUË∑UUUUÎÃ ‡ÊÈh
ÉÊÊ≈Ê „È•Ê „Ò– Á¬¿‹ v| ‚Ê‹ ◊¢
¬„‹Ë ’Ê⁄ ∑UUUU¢¬ŸË ∑UUUUÊ Á∑UUUU‚Ë ÁÃ◊Ê„Ë
◊¢ ÉÊÊ≈Ê „È•Ê „Ò– ß‚ ŒÊÒ⁄ÊŸ ∑UUUUÊ⁄ÊŸÊ
flÊÿ⁄‚ ◊„◊Ê⁄Ë ∑UUUUË ⁄Ê∑UUUUÕÊ◊ ∑UUUU
Á‹∞ ‹ªÊ∞ ª∞ ‹ÊÚ∑UUUU«Ê©Ÿ ∑UUUU
ø‹Ã ∑UUUU¢¬ŸË ∑UUUU ∑UUUUÊ◊∑UUUUÊ¡ ¬⁄ ’È⁄Ê
•‚⁄ ¬«∏Ê–

∞◊∞‚•Êß¸ ∑UUUU flÄÃ√ÿ ◊¢
∑UUUU„Ê ªÿÊ „Ò Á∑UUUU ÁflûÊ fl·¸ wÆv~-
wÆwÆ ∑UUUUË ß‚Ë ÁÃ◊Ê„Ë ◊¢ ©‚
v,x|{.} ∑UUUU⁄Ê«∏ LUUU¬ÿ ∑UUUUÊ ‡ÊÈh ‹Ê÷
Œ¡¸ „È•Ê ÕÊ– ∑UUUU¢¬ŸË ¡È‹Êß¸ wÆÆx
◊¢ ‡Êÿ⁄ ’Ê¡Ê⁄ ◊¢ ‚ÍøË’h „Èß¸ ÕË–
©‚∑UUUU ’ÊŒ ¬„‹Ë ’Ê⁄ ©‚ Á∑UUUU‚Ë
ÁÃ◊Ê„Ë ◊¢ ÉÊÊ≈ ∑UUUUÊ ‚Ê◊ŸÊ ∑UUUU⁄ŸÊ
¬«∏Ê „Ò– ∑UUUU¢¬ŸË Ÿ ∑UUUU„Ê Á∑UUUU •¬˝Ò‹-
¡ÍŸ wÆwÆ ÁÃ◊Ê„Ë ◊¢ ©‚∑UUUUË ∑UUUUÈ‹
Á’∑˝UUUUË x,{||.z ∑UUUU⁄Ê«∏ ⁄¬ÿ ⁄„Ë ¡Ê
Á∑UUUU ∞∑UUUU ‚Ê‹ ¬„‹ ∑UUUUË ß‚Ë ÁÃ◊Ê„Ë
◊¢ v},|xz.w ∑UUUU⁄Ê«∏ LUUU¬ÿ ⁄„Ë ÕË–
•Ê‹Êëÿ ÁÃ◊Ê„Ë ◊¢ ∞∑UUUU‹ •ÊœÊ⁄ ¬⁄
∑UUUU¢¬ŸË ∑UUUUÊ ¬„‹Ë ÁÃ◊Ê„Ë ◊¢ wy~.y
∑UUUU⁄Ê«∏ LUUU¬ÿ ∑UUUUÊ ‡ÊÈh ÉÊÊ≈Ê „È•Ê „Ò–

∞«Ë’Ë Ÿ ÷Ê⁄Ã ∑UUUUÊ
xÆ ‹Êπ «Ê‹⁄ ∑UUUU
•ŸÈŒÊŸ ∑UUUUÊ ◊¢¡Í⁄Ë ŒË

◊ÊLUUUÁÃ ∑UUUUÊ v|
‚Ê‹ ’ÊŒ
¬„‹Ë ÁÃ◊Ê„Ë
◊¢ w{} ∑UUUU⁄Ê«∏
∑UUUUÊ ‡ÊÈh ÉÊÊ≈Ê

Ÿß¸ ÁŒÀ‹Ë– Œ‡Ê ∑UUUUË ‚’‚ ’«∏Ë ∑UUUUÊ⁄ ÁflÁŸ◊Ê¸ÃÊ ∑UUUU¢¬ŸË ◊ÊLUUUÁÃ ‚È¡Í∑UUUUË ß¢Á«ÿÊ (∞◊∞‚•Êß¸) Ÿ ’ÈœflÊ⁄ ∑UUUUÊ ∑UUUU„Ê
Á∑UUUU ©‚ øÊ‹Í ÁflûÊ fl·¸ ∑UUUUË ¬„‹Ë ÁÃ◊Ê„Ë (•¬˝Ò‹-¡ÍŸ) ◊¢ w{}.x ∑UUUU⁄Ê«∏ LUUU¬ÿ ∑UUUUÊ ∞∑UUUUË∑UUUUÎÃ ‡ÊÈh ÉÊÊ≈Ê „È•Ê „Ò–
Á¬¿‹ v| ‚Ê‹ ◊¢ ¬„‹Ë ’Ê⁄ ∑UUUU¢¬ŸË ∑UUUUÊ Á∑UUUU‚Ë ÁÃ◊Ê„Ë ◊¢ ÉÊÊ≈Ê „È•Ê „Ò– ß‚ ŒÊÒ⁄ÊŸ ∑UUUUÊ⁄ÊŸÊ flÊÿ⁄‚ ◊„◊Ê⁄Ë ∑UUUUË
⁄Ê∑UUUUÕÊ◊ ∑UUUU Á‹∞ ‹ªÊ∞ ª∞ ‹ÊÚ∑UUUU«Ê©Ÿ ∑UUUU ø‹Ã ∑UUUU¢¬ŸË ∑UUUU ∑UUUUÊ◊∑UUUUÊ¡ ¬⁄ ’È⁄Ê •‚⁄ ¬«∏Ê– ∞◊∞‚•Êß¸ ∑UUUU flÄÃ√ÿ
◊¢ ∑UUUU„Ê ªÿÊ „Ò Á∑UUUU ÁflûÊ fl·¸ wÆv~-wÆwÆ ∑UUUUË ß‚Ë ÁÃ◊Ê„Ë ◊¢ ©‚ v,x|{.} ∑UUUU⁄Ê«∏ LUUU¬ÿ ∑UUUUÊ ‡ÊÈh ‹Ê÷ Œ¡¸ „È•Ê
ÕÊ– ∑UUUU¢¬ŸË ¡È‹Êß¸ wÆÆx ◊¢ ‡Êÿ⁄ ’Ê¡Ê⁄ ◊¢ ‚ÍøË’h „Èß¸ ÕË–

©‚∑UUUU ’ÊŒ ¬„‹Ë ’Ê⁄ ©‚ Á∑UUUU‚Ë ÁÃ◊Ê„Ë ◊¢ ÉÊÊ≈ ∑UUUUÊ ‚Ê◊ŸÊ ∑UUUU⁄ŸÊ ¬«∏Ê „Ò– ∑UUUU¢¬ŸË Ÿ ∑UUUU„Ê Á∑UUUU •¬˝Ò‹-
¡ÍŸ wÆwÆ ÁÃ◊Ê„Ë ◊¢ ©‚∑UUUUË ∑UUUUÈ‹ Á’∑˝UUUUË x,{||.z ∑UUUU⁄Ê«∏ ⁄¬ÿ ⁄„Ë ¡Ê Á∑UUUU ∞∑UUUU ‚Ê‹ ¬„‹ ∑UUUUË ß‚Ë ÁÃ◊Ê„Ë ◊¢
v},|xz.w ∑UUUU⁄Ê«∏ LUUU¬ÿ ⁄„Ë ÕË– •Ê‹Êëÿ ÁÃ◊Ê„Ë ◊¢ ∞∑UUUU‹ •ÊœÊ⁄ ¬⁄ ∑UUUU¢¬ŸË ∑UUUUÊ ¬„‹Ë ÁÃ◊Ê„Ë ◊¢ wy~.y ∑UUUU⁄Ê«∏
LUUU¬ÿ ∑UUUUÊ ‡ÊÈh ÉÊÊ≈Ê „È•Ê „Ò–
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